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MARKET INTELLIGENCE AND FORECASTING SERVICES FOR THE  
WORLDWIDE AEROSPACE, DEFENSE, POWER SYSTEMS AND ELECTRONICS INDUSTRIES

Our proprietary research and consulting services are used by a global clientele 
to develop and refine their strategies and guide their decision-making. 

From proposal to finished report, The Forecast Consulting Group  
is dedicated to providing world-class results  

on time, every time.

Contact us for more information.



THE FORECAST CONSULTING GROUP
When it’s time to make strategic business decisions, Forecast International’s Consulting Services can help you identify and refine the best 
alternatives.
Since its inception, The Forecast Consulting Group has leveraged its broad expertise to provide its global clientele with practical, efficient 
strategies to achieve their goals. The following is just a brief sample of our recent projects:   

More broadly, our unique Internet-based, worldwide survey experience has provided numerous clients with the most current and 
accurate market input upon which to make serious business decisions. Based on such surveys submitted to target market users and 
opinion makers, and our corresponding forecasts, manufacturers have decided whether or not to acquire existing product lines, or 
develop new products and bring them to market.
If you have strategic decisions to make, give us a call.  While we accept a limited number of projects every year, we review each 
requirement carefully and guarantee a quick and thoughtful response.   In all cases, we take confidentiality seriously.  We work tirelessly 
to help you attain your objectives. And we deliver world-class quality results on time, every time.
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•	 After a thorough 
analysis, we 
recommended which 
segment of the U.S. 
business jet market 
would be best for a 
client’s $300 million 
investment.

•	 As a result of a 
comprehensive, side-
by-side assessment of 
competing products, 
and a deep dive into 
U.S. Government and 
other budgets, we 
recommended a course 
of procurement action to 
a government acquisition 
program management agency.  

•	 By forecasting the 
market for a diverse 
group of aerospace 
and defense segments 
across a selected 
group of countries, 
we developed an 
opportunity hierarchy 
and guided our client’s 
focus.

•	 By combining our 
expertise in forecasting 
military electronic 
systems and civil aircraft 
markets, we identified, 
analyzed and forecast a 
substantial new market 
opportunity.   


